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Safe Harbor Statement

"Safe Harbor" Statement: Statements in this presentation relating to Oracle's future plans, expectations, beliefs, intentions and
prospects are "forward-looking statements" and are subject to material risks and uncertainties. Many factors could affect our current
expectations and our actual results, and could cause actual results to differ materially. We presently consider the following to be
among the important factors that could cause actual results to differ materially from expectations: (1) Economic, geopolitical and
market conditions, including the continued slow economic recovery in the U.S. and other parts of the world, can adversely affect our
business, results of operations and financial condition, including our revenue growth and profitability, which in turn could adversely
affect our stock price. (2) We may fail to achieve our financial forecasts due to such factors as delays or size reductions in transactions,
fewer large transactions in a particular quarter, unanticipated fluctuations in currency exchange rates, delays in delivery of new
products or releases or a decline in our renewal rates for support contracts. (3) Our cloud computing strategy, including our Oracle
Cloud Software-as-a-Service, Platform-as-a-Service, Infrastructure-as-a-Service and Database-as-a-Service offerings, may not be
successful. (4) If we are unable to develop new or sufficiently differentiated products and services, or to enhance and improve our
products and support services in a timely manner or to position and/or price our products and services to meet market demand,
customers may not buy new software licenses, cloud software subscriptions or hardware systems products or purchase or renew
support contracts. (5) Our international sales and operations subject us to additional risks that can adversely affect our operating
results, including risks relating to foreign currency gains and losses. (6) If the security measures for our software, hardware, services or
Oracle Cloud offerings are compromised or if such offerings contain significant coding, manufacturing or configuration errors, we may
experience reputational harm, legal claims and financial exposure. (7) We have an active acquisition program and our acquisitions may
not be successful, may involve unanticipated costs or other integration issues or may disrupt our existing operations. A detailed
discussion of these factors and other risks that affect our business is contained in our SEC filings, including our most recent reports on
Form 10-K and Form 10-Q, particularly under the heading "Risk Factors." Copies of these filings are available online from the SEC or by
contacting Oracle Corporation's Investor Relations Department at (650) 506-4073 or by clicking on SEC Filings on Oracle’s Investor
Relations website at http://www.oracle.com/investor. All information set forth in this presentation is current as of October 2, 2014.
Oracle undertakes no duty to update any statement in light of new information or future events.
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The following is intended to outline our general product
direction. It is intended for information purposes only, and
may not be incorporated into any contract. It is not a
commitment to deliver any material, code, or functionality,
and should not be relied upon in making purchasing
decisions. The development, release, and timing of any
features or functionality described for Oracle’s products
remains at the sole discretion of Oracle.
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Oracle Global Business Units
Over 22,000 employees focused on industry-specific products

» Dedicated global business units (GBU)
— Product Development, Sales, Services
— Deep industry domain expertise

— Organized by industry
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* Focused investment

— $650+ million annual R&D investment in
industry applications

— Use Oracle technology, infrastructure,
operations, and global scale

&%

HEALTH
SCIENCES
’ micros
N~
i /
Retek
UTILITIES %
ENDECA
Pr;f.-i.t.l.:;;ic
360commerce
atg®

— 30 acquisitions; target segment leaders

Acquisitions Leverage
Oracle technology
PORTAL @ PHASEs|
S MemSowy Avmrane ) Applications
NeloCaII dminServer
ao,,,,ﬁsp. nnnnnn us RELSYS
acme packet @ skuwire SPY
Q e X PRIMAVERA ESUODETAR
Fconvergin
% Tekelec @ NstanTs 7/ DataRaker
Skire

Copyright © 2014, Oracle and/or its affiliates. All rights reserved.



Global Business Unit Portfolio

Industry-specific products run revenue-generating operations for customers

* Billing & Revenue
Management

« Service Fulfillment

 Policy Management

* Network Operations

* Merchandise
Management

» Commerce

» Store Operations

* Supply Chain

* Retail Analytics
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 Core Banking * Project & Portfolio
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* Insurance Management
* Analytics & Risk + Capital Planning
FINANCIAL ENGINEERING & Proi ;
* Project Analytics
SERVICES  Management CONSTRUCTION ) y

* Clinical Trial

*k Management !A
» Drug Safety -
HEALTH ° Translational Research L—
SCIENCES ° Health Sciences HOSPITALITY
Network (Recent MICROS Acquisition)
* Revenue Management
< * Reservations
— - * Property Management
N I * Billing & Revenue « Point-of-Sale
{ g’lan?tggm;m « Enterprise Operations
¢ omart Gri * Fraud & Loss
UTILITIES Infrastructure Prevention
Management
* Analytics
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Solving mission critical priorities for CEOs and senior business

executives
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Global Business Unit Performance

Leading each industry segment, growing faster than respective markets and taking
share

Market : -
I Position * #1 in each industry

B ° 55 cloud offerings
a Industry-Specific _ _
dh bl ° 74 major product releases in FY14

Increased sales reps by 70%+ since 2010
Increased sales productivity by 15% since 2010

Sales
Execution

Growth * New Software License consistently growing faster
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Hardware and Software
Engineered to Work Together
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